
Share the “Four C’s” 

1. CIRCUMSTANCES “Dream”

 »  Share your circumstances before Shaklee
 »  Your job, profession, or living situation

2. CHALLENGE “Struggles”

 »  What was it that you wanted to change?
 »  What was your goal, frustration, pain, or fear?

3. CHOICE

 »  What first interested you in Shaklee?
 »  Why did you choose to do something with Shaklee?
 »  What did you hope to fix, change, improve, etc.?
 »  Where did you get the courage to do it?
 »  What hope did you have by getting involved?

4. CHANGE “Victory”

 »  How has Shaklee changed, improved your life?
 »  What hope can it give to others?
 »  What has it taught you?
 »  What do you want it to teach others?
 »  How do you want others to feel?

Pick one or two things from each of the “C’s” that have 
been pivotal in your Shaklee experience. The goal of 
sharing your story is to create a relatable connection.
They care much more about the WHY than the WHAT.  
This isn’t just a recitation of facts, but an opportunity to 
share your passion and your enthusiasm.
Show your enthusiasm in your tone and the pitch of your 
voice, your facial expressions and your body language.
Write your story out first. 

Create your unique story:
The important thing:  Speak from the heart, but keep        
it succinct.

“Facts Tell, Stories Sell”

1. 

2. 

3. 

4.  VICTORY!

 » Time it on your cell phone
 » Say it to yourself
 » Practice it with a friend or family member

Hone your story down to 60 seconds. Practice it until it 
just flows without you having to read it. After you have 
done it a few dozen times it will become very natural for 
you.

YO U R  6 0  S E C O N D  S T O RY
Telling your story effectively


